A Quality of Life Project $15 OO / SF

SALE PRICE - BTS & GROUND LEASE OPTIONS

Commercial Pad Sites @
San Sebastian 185 8 996, C-2

RESIDENTIAL LOTS PAD SITES TOTAL ACRES ZONING
US HIGHWAY 77 | SAN BENITO, TX 78586

1001 E Jackson Ave STE A, McAllen, TX 78501 - 956.322.4001




Property Summary RETAIL PAD SITES
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—— PROPERTY DESCRIPTION

SVN | Hanna Solutions Commercial Real Estate is pleased to present the The project encompasses a 47-acre development featuring 185 residential
exclusive opportunity to acquire commercial pad sites within San lots alongside 8 premium commercial pad sites along the highway
Sebastian, a master-planned mixed-use development located in San frontage. These sites are purpose-built to serve the surrounding community
Benito, Texas. and capture corridor traffic, laying the groundwork for lasting retail, service,

and build-to-suit commercial success.
Fronting Business 77, one of the Rio Grande Valley's most traveled

commercial corridors, this development gives investors and developers a As San Benito grows alongside the Valley's broader economic momentum,
rare chance to secure pad site frontage in a high-growth residential market San Sebastian stands as the first community of its kind in the area and a
with strong and consistent consumer demand. compelling entry point for those looking to establish a foothold in one of

South Texas's most promising emerging markets.

SVN | HANNA SOLUTIONS COMMERCIAL REAL ESTATE BEYOND ORDINARY COMMERCIAL REAL ESTATE



RETAIL PAD SITES

Prellmlnary P].at & LOC&thl’l GOLDEN MILE AT SAN SEBASTIAN
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RETAIL PAD SITES

Property Overview

—— PROPERTY OVERVIEW === HIGHLIGHTS
PROJECT NAME Golden Mile at San Sebastian > Master-Planned Development: 47 acres blending residential and
commercial use.
LOCATION US Highway 77 | San Benito, Texas, 78586
> Residential Base: 185 modern residential lots designed on curvilinear
TOTAL SITE AREA *47 Acres
streets.
DEVELOPMENT TYPE Mixed-Use (Commercial & Residential)
> Active Lifestyle Amenities: 2 playgrounds, 2 dog parks, soccer and
RESIDENTIAL LOTS 185 Planned Lots basketball fields, and dedicated walking/biking trails.
COMMERCIAL OFFERING P i .96 A -2 Zoni . . o . . .
8PadSites|9.96 AC| C oning » Commercial Offering: 8 subdivided and engineered pad sites fronting
PRICING $15.00 PSF Sale | BTS & Ground Lease Business 77.
Options

> Sizesrange from 1.01AC to 1.60 AC

) . . .
o @ (2 PNC i > Full infrastructure: drainage, water, and sewer easements in place

§ (& Caw an
a @ B WS || Yelley Baptist > Regional Access: Direct connections to Business 77, Oscar Williams Rd,

Medical Center

g & and I-69E.

» Strong Demographics: 24,000+ residents in San Benito with rapid
growth and a high demand for retail and services.

> Ideal Uses: Retail, medical, food & beverage, financial services, or build-
to-suit.

The development features a well-planned layout with 8 commercial
pad sites along the frontage of Business 77 and 185 residential lots
situated within the interior of the subdivision. Internal streets provide
connectivity and accessibility throughout the project, ensuring

seamless flow between both communities.

SVN | HANNA SOLUTIONS COMMERCIAL REAL ESTATE BEYOND ORDINARY COMMERCIAL REAL ESTATE



RETAIL PAD SITES

Commercial Pad-Sites

-— COMMERCIAL PAD SITES

LOT PRICE @ $15/SF
The commercial component of San Sebastian consists of 8 PHASE A
pad sites located along the frontage of Business 77,

Lot1 1.60 AC 69,480 SF $1,042,200
designed to maximize visibility, accessibility, and exposure to
both local residents and regional corridor traffic. Pad sites Lot2 103 AC 44,688 SF $670,320
vary in size, providing flexibility for a range of development Lot 3 124 AC 54,000 SF $810,000
opportunities including retail, restaurants, professional Lot 4 124 AC 54000 SE $810,000
office, and service-based uses.

PHASE B

Lot1 1.24 AC 54,000 SF $810,000

All 8 pads available for purchase, BTS or ground lease.
Lot2 1.24 AC 54,000 SF $810,000
IDEAL USES Lot 3 137 AC 59,683 SF $895,245

> Retail Centers Lot 4 1.OTAC 44,069 SF $661,035

Total 9.96 AC 433,920 SF $6,508,800

> Quick-Service Restaurants (QSR)

»  Coffee Concepts

> Medical or Professional Office

> Childcare or Educational Facilities

>  Service-Oriented Businesses

-~
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RETAIL PAD SITES

Acquisition Options GOLDEN MILE AT SAN SEBASTIAN

THREE WAYS TO ACQUIRE

Every pad site at San Sebastian is available for purchase, build-to-suit or ground lease, giving owner-users, developers, investors and
national brands a clear path into the project.

OPTION 1 OPTION 2 OPTION 3
Pad Site Purchase Build-to-Suit Ground Lease
BEST FIT BEST FIT BEST FIT
Retail developers Proposed inline buildingsor a National restaurant, coffee, bank
custom design and pharmacy brands
Restaurant, coffee and retail users
Inline suites from 1,195 to 2,296 SF 15to 20 year terms plus options
Medical and office owner-users
Long-term lease to retail, medical Tenant builds and owns its building

Investors and 1031 exchange buyers and office users

PURCHASE PRICE NNN | 3% ANNUAL INCREASES PER SF PER YEAR | NNN

8 9.96 1.01-1.60 C-2 Bus. 77

PAD SITES TOTAL ACRES ACRES PER PAD ZONING FRONTAGE

SVN | HANNA SOLUTIONS COMMERCIAL REAL ESTATE BEYOND ORDINARY COMMERCIAL REAL ESTATE




BUlld-tO-SUlt RETAIL PAD SITES

PET SUPPLY

Conceptual renderings. Final design, materials and details may vary.

—— PROPOSED BUILDINGS —— TWO WAYS TO LEASE —— PRICING
Buildings Aand C 14,782 SF each >  Proposed buildings: inline suites of 1,195 > Inline: $24.00/SF NNN with 3% annual
t0 2,296 SF increases
Building B 12,170 SF
> Custom: built around one user's needs, on >  Custom:rent based on project cost
PadsDand E 1,250 SF each the pad that fits best

> Ideal for: retail, medical and office users
Total 44,234 SF

Move into a new building without taking on the development.

Ownership builds the space, a proposed inline building or a custom design, and leases it on a long-term NNN basis.

SVN | HANNA SOLUTIONS COMMERCIAL REAL ESTATE BEYOND ORDINARY COMMERCIAL REAL ESTATE



RETAIL PAD SITES

Ground Lease

= GROUND LEASE PRICING -— TERMS

> 15t0 20 years plus options

PAD SF ANNUAL RENT
o
Phase A | Lot 1 69,480 $69,480 - $86,850 > 10% increase every Syears
Phase A | Lot 2 44 638 $44.688 - $55,.860 Tenant buildsand owns its building
Phase A | Lot 3 54 000 $54 000 — $67500 Tenant pays taxes, insurance and upkeep
—— TARGET TENANTS
Phase A | Lot 4 54,000 $54,000 - $67,500
National restaurant, coffee, bank and pharmacy brands seeking
PhaseB | Lot1 54,000 $54,000 - $67,500 corridor frontage on W Business 77.
PhaseB | Lot2 54,000 $54,000 - $67,500
ovs @m (5 PNC i
PhaseB | Lot3 59,683 $59,683 - $74,604 & @ B an
& g | @ || Valley Baptist
Phase B | Lot 4 44,069 $44,069 — $55,086 L. e ﬁ Wdst' | Medical Center

$1.00 - $1.25 per SF per year, NNN.
Rent within the range depends on pad location, tenant and term.

Why San Sebastian
> Corridor frontage: all 8 padsfront W Business 77

> Built-in customers: 185 planned residential lots behind the
pads

> Regional access: Oscar Williams Rd and I-69E

SVN | HANNA SOLUTIONS COMMERCIAL REAL ESTATE BEYOND ORDINARY COMMERCIAL REAL ESTATE



San Sebastian

RETAIL PAD SITES
GOLDEN MILE AT SAN SEBASTIAN

ECONOMIC DRIVERS

The region surrounding San Benito is experiencing significant growth

driven by major employers and infrastructure expansion, including:

Port of Brownsville - A leading economic engine supporting
international trade and logistics

I-69E / NAFTA Corridor — A primary trade route driving regional
commerce and connectivity

Healthcare & Medical Expansion - Growing demand for medical
services across Cameron County

Manufacturing & Industrial Growth - Continued investmentin

the lower Rio Grande Valley

These drivers are contributing to population growth, increased
housing demand, and the need for supporting retail and commercial
servicesin San Benito.

PORTo ~vyvy

the port that works

SVN | HANNA SOLUTIONS COMMERCIAL REAL ESTATE

LIFESTYLE & COMMUNITY AMENITIES

San Sebastian isdesigned around an active family lifestyle, making it

the first community of its kind in San Benito.

Active Living Features
San Sebastian offers a curated set of amenities designed to attract

families and health-conscious residents:
2 playgrounds
2 dog parks
Soccer and basketball fields
Walking, biking, and fitness trails

These amenities foster long-term residency and create built-in
demand for nearby retail and service businesses.

SAN SEBASTIAN

— A MODERN COMMUNITY —
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RETAIL PAD SITES

San Sebastian

—— DEVELOPMENT FEATURES —— MARKET POSITIONING

San Sebastian isdesigned as a high-quality master-planned San Sebastian is uniquely positioned to benefit from three key

community with the following features: demand drivers:

> Curvilinear street layout > Residential Growth -185 lots creating immediate built-in consumer
demand

> Full underground utilities
> 2 playgrounds and 2 dog parks > Retail Gap - Underserved retail and services in a rapidly growing
submarket

> Soccer and basketball fields
> Regional Access - Direct connections to Business 77, Oscar Williams Rd,

> Walking, biking, and fitness trails and 1-69E
These features enhance the long-term value of the developmentand This combination creates a strong environment for retail and
support residential absorption. commercial development, making the project an ideal opportunity

for investors and developers seeking long-term growth.

San Benito High School

- 1 Résidenti
——
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Demographics

RETAIL PAD SITES

GOLDEN MILE AT SAN SEBASTIAN

TRADE AREA RINGS

Combes :
_ Rio Hondo
Primera T —
\\ Gi
4 Ti
Harlinge Lozano
3 , ii
l“ ‘ !
Ko
/’l/’
Rangerville ™ _
Los

Roughly 81,500 residents and 27,600 households sit within five
miles of San Sebastian, spanning San Benito and the surrounding
lower Rio Grande Valley communities, with 24,000+ residents in

San Benito itself.
81,545 residents within five miles of the site
27,647 households across the five-mile trade area

3,863 residents and 1,266 households within one mile alone

Demographic estimates; prospective buyers should verify independently.

SVN | HANNA SOLUTIONS COMMERCIAL REAL ESTATE

POPULATION

POPULATION

Total Population

Average Age

HOUSEHOLD & INCOME

HOUSEHOLDS

Total Households

Average HH Income

81,545

RESIDENTS (5 MI)

BEYOND ORDINARY COMMERCIAL REAL ESTATE

1 MILE 3 MILES 5 MILES
3,863 40,462 81,545
34 38 38

1 MILE 3 MILES 5 MILES
1,266 13,848 27647
$59,474 $68,629 $66,749

27,647

HOUSEHOLDS (5 MI)

$66,749

AVG HH INCOME (5
MI)




Location Map RETAIL PAD SITES

GOLDEN MILE AT SAN SEBASTIAN
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Information About Brokerage Services

Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers,

tenants, sellers and landlords.

EQUAL HOUSING
OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:

- ABROKER is responsible for all brokerage activities,
including acts performed by sales agents
sponsored by the broker.

-ASALES AGENT must be sponsored by a broker

and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY
LAW (A CLIENT IS THE PERSON OR PARTY THAT
THE BROKER REPRESENTS):

- Putthe interests of the client above all others,

including the broker's own interests;

-Inform the client of any material information about
the property or transaction received by the broker;

- Answer the client's questions and present any offer

to or counter-offer from the client; and

- Treat all parties to a real estate transaction honestly

and fairly.

SVN | Hanna Solutions Commercial Real Estate

A LICENSE HOLDER CAN REPRESENT A PARTY IN
A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The
broker becomes the property owner's agent
through an agreement with the owner, usually in a
written listing to sell or property management
agreement. An owner's agent must perform the
broker's minimum duties above and mustinform
the owner of any material information about the
property or transaction known by the agent,
including information disclosed to the agentor

subagent by the buyer or buyer's agent.

AS AGENT FOR BUYER/TENANT: The broker
becomes the buyer/tenant's agent by agreeing to
represent the buyer, usually through a written
representation agreement. A buyer's agent must
perform the broker's minimum duties above and
must inform the buyer of any material information
about the property or transaction known by the
agent, including information disclosed to the agent

by the seller or seller's agent.

AS AGENT FOR BOTH — INTERMEDIARY: To act as
an intermediary between the parties the broker
must first obtain the written agreement of each
party to the transaction. The written agreement

must state who will pay the broker and, in
conspicuous bold or underlined print, set forth the
broker's obligations as an intermediary. A broker
who acts as an intermediary:

-Must treat all parties to the transaction impartially
and fairly;

-May, with the parties' written consent, appointa
different license holder associated with the broker to
each party (ownerand buyer) tocommunicate
with, provide opinions and advice to, and carry out
the instructions of each party to the transaction.

-Must not, unless specifically authorized in writing to

doso by the party, disclose:

> that the owner will accept a price less than the
written asking price;

> that the buyer/tenant will pay a price greater
than the price submitted in a written offer; and

> any confidential information orany other
information that a party specifically instructs the
broker in writing not to disclose, unless required to
doso by law.

9007459

AS SUBAGENT:

A license holder acts as a subagentwhen aiding a
buyerin a transaction without an agreement to
represent the buyer. A subagentcan assist the
buyer but does not represent the buyerand must

place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS
BETWEEN YOU AND A BROKER SHOULD BE IN
WRITING AND CLEARLY ESTABLISH:

-The broker's duties and responsibilities to you, and
your obligations under the representation

agreement.

- Who will pay the broker for services provided to
you, when paymentwill be made and how the
payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION:

This notice is being provided for information
purposes. It does not create an obligation foryou to
use the broker's services. Please acknowledge
receipt of this notice below and retain a copy for
your records.

(956)322-4001

Licensed Broker / Broker Firm Name or
Primary Assumed Business Name

Mark Hanna, CCIM

License No.

676122

Phone

Mark.Hanna@SVN.com - (956)821-8001

Designated Broker of Firm

License No.

Email - Phone

Licensed Supervisor of Sales Agent/ Associate

Sales Agent/ Associate's Name

Buyer/Tenant/Seller/Landlord Initials

REGULATED BY THE TEXAS REAL ESTATE COMMISSION

Date

INFORMATION AVAILABLE AT WWW.TREC.TEXAS.GOV




Confidentiality & Disclaimer

GOLDEN MILE AT SAN SEBASTIAN
SAN BENITO, TEXAS

CONFIDENTIALITY

This Offering Memorandum contains select information pertaining to the business and affairs of the
commercial pad sites at San Sebastian (Golden Mile at San Sebastian), US Highway 77, San Benito, Texas
78586. It has been prepared by SVN | Hanna Solutions Commercial Real Estate. This Offering
Memorandum may not be all-inclusive or contain all of the information a prospective purchaser may
desire. The information contained in this Offering Memorandum is confidential and furnished solely for
review by a prospective purchaser of the property. It is not to be used for any other purpose or made
available to any other person without the written consent of the seller or SVN | Hanna Solutions

Commercial Real Estate.

NO WARRANTY OR REPRESENTATION

The material and information in the Offering Memorandum is unverified. SVN | Hanna Solutions
Commercial Real Estate has not made any investigation and makes no warranty or representation
concerning square footage, income and expenses, the future financial performance of the property,
futurerent, real estate value, market conditions, the condition or financial prospects of any tenant, or
thetenants' plansor intentions to continue to occupy space at the property. All prospective purchasers
should conduct their own thorough due diligence investigation of each of these areas with the
assistance of their accounting, construction, and legal professionals, and seek expert opinions regarding
volatile market conditions given the unpredictable changes resulting from any pandemic such as the
COVID-19 pandemic.

CONCEPTUAL RENDERINGS

The build-to-suit renderings, proposed building sizes, and preliminary plat included in this package are
conceptual and illustrative only. Final design, materials and details may vary. They do not represent an
approved, permitted, or entitled development plan.

SOURCE OF INFORMATION

The information is based in part upon information supplied by the owner/seller and in part upon financial
information obtained from sources the owner deems reliable. Owner, nor their officers, employees, or
real estate agents make any representation or warranty, express or implied, asto the accuracy or
completeness of this Offering Memorandum, or any of its contents, and no legal liability is assumed or
shall be implied with respect thereto. Prospective purchasers should make their projectionsand form
their own conclusions without reliance upon the material contained herein and conduct their due

diligence.

YOUR ACKNOWLEDGMENT

By acknowledging your receipt of this Offering Memorandum for the property, you agree: (1) the
Offering Memorandum and its contents are confidential; (2) you will hold it and treat it in the strictest of
confidence; and (3) you will not, directly or indirectly, disclose or permit anyone else to disclose this

Offering Memorandum or its contentsin any fashion or manner detrimental to the interest of the seller.

NO AFFILIATION

SVN | Hanna Solutions Commmercial Real Estate is not affiliated with, sponsored by, or endorsed by any
commercialtenant or lessee in the Offering Memorandum. The presence of any corporation'slogo or
name is not intended to indicate or im ply affiliation with, or sponsorship or endorsement by, said
business of SVN | Hanna Solutions Commmercial Real Estate.

RESERVATION OF RIGHTS

Owner and SVN | Hanna Solutions Commercial Real Estate expressly reserve the right, at their sole
discretion, to reject any expressions of interest or offers to purchase the property and to terminate
discussions with any person or entity reviewing this Offering Memorandum or making an offer to
purchase the property unless and until a written agreement for the purchase and sale of the property

has been fully executed and delivered.

If you wish not to pursue negotiations leading to the acquisition of the property or in the futureyou
discontinue such negotiations, then you agree to purge all materials relating to this property including

this Offering Memorandum.

LIMITATION OF LIABILITY

A prospective purchaser's sole and exclusive rights concerning this prospective transaction, the
property, or information provided herein or in connection with the sale of the property shall be limited
to those expressly provided in an executed purchase agreement and shall be subject to the terms
thereof. In no event shall a prospective purchaser have any other claimsagainst seller or SVN | Hanna
Solutions Commercial Real Estate or any of their affiliates or any of their respective officers, directors,
shareholders, owners, employees, or agents for any damages, liability, or causes of action relating to this
solicitation process or the marketing or sale of the property.

CURRENT STATE OF THE PROPERTY

This Offering Memorandum shall not be deemed to represent the state of affairs of the property or
constitute an indication that there has been no change in the state of affairs of the property since the
date this Offering Memorandum was prepared. All prices and terms are subject to change or withdrawal
without notice.

SVN | Hanna Solutions Commmercial Real Estate - Texas Real Estate Broker License #9007459 - 1001 E Jackson Ave STE A, McAllen, TX 78501
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EXCLUSIVELY LISTED BY

Contact SVN | HANNA SOLUTIONS CRE

San Sebastian — Commercial Pad Sites

8 pad sites - 9.96 AC - C-2Zoning - BTS & ground lease options available

Mark Hanna, CCIM

Mobile 956.821.8001
Office 956.322.4001

Email mark.hanna@svn.com

Eric Carrizales, CCIM, CPM

Mobile 956.778.3449
Office 956.322.4001
Email eric.carrizales@svn.com

1001 E JACKSON AVE, SUITE A - MCALLEN, TX 78501 - 956.322.4001
BROKER LICENSE #9007459

HANNA SOLUTIONS
COMMERCIAL REAL ESTATE




